
Distribution Organization Charts EMEA
Purpose of this document:
• This is a tool that helps Channel Marketing 

Managers explaining or understanding the 
Organization of the IT Distribution Channel.

• Charts are to be used for internal & external 
presentations.

• The flows between partner categories are not  
indicated, as they vary a lot according to the 
products, markets and companies.
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How to use it

• the different levels marked with different colors 
correspond to the three levels in the distribution channel:

ØManufacturers (in mauve)
Ø Distributors (in blue)
Ø Clients (in red)

•the 2 color levels used correspond to
Ø the brighter – less presence on the market
Ø the darker – more presence on the market

• this document can be used for
Ø a marketing purpose (distribution analysis)
Ø a commercial purpose (sales optimization)

For more information, please contact:
consulting@compubase.net


